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By Ian King, Chief Strategist, Strategic Fortunes

HEY say history doesn’t repeat itself, but it often rhymes.
I've found in my decades of watching markets and tech trends —

from my early days on Wall Street to guiding investors like you at
Strategic Fortunes — that history is more like a cycle.
Big ideas, major threats and game-changing innovations tend to
circle back, each time with a new twist reflecting the technology and the
tensions of the era.

I was thinking about this recently when looking at the global
' landscape. It’s hard not to feel a chill in the air, a sense that we're in a new

kind of standoff, maybe even a new Cold War.

Ian King
Chicf Strategist You see figures like Putin making aggressive moves, and you hear
Strategic Fortunes about advanced new weapons. The threats we face now are fast, smarter

and more complex than ever before — from hypersonic missiles and
sophisticated drone swarms to space-based weaponry, cyberattacks and

even the chilling prospect of DNA bioweapons.

We've seen the devastating impact of modern drone warfare in conflicts from the Middle East to Ukraine,
and it all feels uncomfortably familiar, yet dangerously new.

It took me back to the 1980s and President Reagan’s “Star Wars” initiative — the Strategic Defense
Initiative. Back then, the idea of a space-based shield against nuclear missiles seemed like something out of
a movie. But it was born from a real fear and a bold vision: to make America safe through overwhelming
technological advantage.

Well, that cycle is coming around again, but the stage is even bigger and the tech is far more advanced.
What I'm seeing now through my research points to a massive new U.S. defense undertaking.

Some are calling it “The Great American Patriot Shield,” others the “Golden Dome”. Think of it as Star
Wars reimagined for the 21st century.

According to sources, this is a top-priority Pentagon project, potentially a $2.5 trillion effort, that could be
designed to make America virtually untouchable from today’s (and tomorrow’s) threats. We're talking about
a multi-layered defense using everything from Al and quantum computing to advanced sensors and next-gen
aerospace capabilities.

Now, a project this huge, this vital for national security — especially with the urgency figures like Donald
Trump and tech visionaries like Elon Musk are bringing to national capabilities — doesnt get built by
government contractors alone. It needs the best and brightest from the private sector, particularly innovative
tech companies that hold the keys to the specialized systems required.

And that’s where the big opportunity for us could come in. While the headlines might focus on the



geopolitical drama, the real story for investors could be in identifying the companies that might supply the
critical technology for this “Golden Dome.”

These are the businesses, often not the biggest household names, that are set to play a vital role and could
see a massive surge in contracts and value as this $2.5 trillion initiative gets rolling. We're talking about the
potential for 10X, even 20X growth, for early investors who understand what’s at stake.

In this report, I'm going to lay out exactly what this “Patriot Shield” entails and, more importantly,
introduce you to four companies whose unique technologies are absolutely essential to making it a reality. This
is your chance to get in on the ground floor of a defense and tech build-out that will shape America’s security
for decades to come.

Unveiling the Shield: Key Technologies
and the Companies Behind Them

The “Anywhere” Communications Backbone

When we talk about building a true ‘Patriot Shield’ for America, it’s not just about stopping incoming
threats — it’s also about ensuring our own communications can never be taken down. In any national crisis,
or even in a contested environment where terrestrial networks (cell towers, fiber optic cables) are targeted
or compromised, the ability for government, military and essential services to communicate reliably is
paramount.

That’s where a company like AST SpaceMobile (Nasdaq: ASTS) comes into play, and why I see them as a

key piece of the ‘next-generation aerospace’ technology this whole “Golden Dome” strategy depends on.

These folks are building something that sounds like science fiction but is fast becoming reality: the
world’s first setup that beams cellular broadband directly from space to the regular smartphone in your
pocket.

No fancy satellite phones needed, no special dishes for every soldier or agent on the ground. Just reliable
connectivity, straight from orbit.

This is a huge deal for the kind of resilient, ‘always-on’ communications network a national shield would
require.

The Space Race 2.0:
Connecting the Globe from Orbit

The cost of launching satellites into space has plummeted dramatically. What cost nearly $27,000 per
kilogram just a few decades ago now costs closer to $1,000, thanks to reusable rockets like SpaceX’s Falcon
Heavy.

Analysts predict it could drop below $100 per kilogram soon. NASA’s goal is to get this down to just tens of
dollars per kilogram by 2040, and SpaceX is similarly aiming for $10 to $20 per kilogram.

This radical cost reduction has flung the doors wide open for a new generation of space-based businesses.

Morgan Stanley predicts the global space economy could generate over $1 trillion in annual revenue
by 2040. A huge chunk of that will come from providing internet and mobile connectivity to the billions
currently underserved or completely unconnected.

Until now, telecom companies have struggled with physical backhaul networks.

These are the wireline network infrastructures that bring connectivity to an area, such as cables and cell towers.
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The challenge is that this physical infrastructure is difficult to build out.

There is often opposition in terms of digging and installing equipment on public and private lands, and
there is the labor and cost associated with

such undertakings.

But without this infrastructure people
experience either no connectivity or gaps
in their coverage.

Imagine seamless coverage, no matter
where you are, without needing any
special equipment.

Now imagine the national security
advantage of not needing to set up
specialized terrestrial equipment to
communicate.

For the ‘Patriot Shield, the ability
to provide seamless, global coverage to
standard mobile phones straight from
satellites is a massive strategic advantage.
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The First and Only Direct-to-Smartphone Network

AST SpaceMobile is building the world’s first space-based cellular broadband network designed to connect
directly to standard, unmodified mobile phones. Forget satellite phones or bulky antennas — ASTS aims to
work with the device you already own.

Out of the 8.1 billion global population, 5.6 billion are cellular subscribers.

But that’s not to say that all of these people are subscribers to cellular broadband (mobile internet). 3.4
billion people are not subscribed to cellular broadband.

Global Population — 8.1 billion

move in and out
_ of coverage as
they live, work
and travel

5.6 billion
unique cellular
subscribers

0.4 billion
have no
coverage

3.4 hillion
not subscribed
to cellular
broadband N 3.0 billion
M Cellular subscribers - broadband usage gap
Cellular subscribers - no broadband

Mot a cellular subscriber

This is the underserved market that ASTS is trying to cater to. And as the infrastructure that supports the
5.6 billion people ages and needs upgrades, ASTS sees an opportunity there as well.

How it Works:
Your Phone Talks to Space
When your phone loses connection to a terrestrial cell tower, ASTS’s network is designed to automatically
pick up the signal via its low Earth orbit (LEO) satellites.

It acts as a “cell tower in space,” and with enough satellites in orbit, it can extend coverage globally. This
eliminates roaming charges and dead zones, providing seamless connectivity at 4G/5G speeds.

This is a very different approach from what exists in the market for satellite-based communications
technology so far.

It doesn’t require equipment on the ground like satellite signal receiving dishes or antennas, and it doesn’t
require specialized phones that can tap into these satellite signals.



Differentiated approach compared to existing space-based communications
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You can access this space-based network simply through the average smartphone.

That’s what allows this tech to operate in the global wireless services market, which generates over $1.1
trillion in annual revenue.

Technology Proven: BlueWalker Paves the Way

And make no mistake, this isnt just a plan on paper. ASTS has already hit major milestones with its
BlueWalker test satellites, proving the technology works:

B BlueWalker 1 (BW1): Launched in 2019, this test satellite successfully demonstrated the core concept.
B BlueWalker 3 (BW3): Launched in late 2022, this larger and more advanced prototype achieved major

milestones in 2023:

* April 2023: Completed the first-ever direct voice call between standard smartphones using a satellite.

* June 2023: Achieved download speeds of 10.3 Mbps (4G LTE equivalent), capable of browsing,

streaming standard video and video calls.
* September 2023: Successfully demonstrated 5G speeds, paving the way for even faster connections.

These successful tests validated ASTS’s unique approach and de-risked the technology significantly. For
anyone doubting if space-to-phone broadband is real, ASTS has answered that.

This de-risking is huge when you think about the reliability needed for a defense initiative like the proposed
“Golden Dome”.



Global Reach and Powerful Alliances
With their commercial BlueBird satellites now launching — the first five shipped in summer 2024 with 10
times the power of the prototype — ASTS is on the path to that global coverage.
Their goal is a constellation of at least 168 and ideally 250 satellites to provide robust global coverage.

For potential “Golden Dome” applications, this global reach could be key, ensuring that U.S. assets and
personnel can communicate reliably from anywhere on Earth, independent of local infrastructure.

Critically, ASTS isn't starting from zero with customers. They've already lined up deals with over 45 mobile
network operators around the world, covering over 2.8 billion potential users. These arent small players either
— we're talking about giants like:

* Vodafone

o AT&T

* Verizon

* Rakuten (Japan)

* Saudi Telecom Company

In January of 2024, Google, AT&T and Vodafone made a $155 million strategic investment in ASTS. This
deal also included a prepayment of $20 million from AT&T and $25 million from Vodafone.

By the end of 2024, this had converted into commercial agreements to provide satellite-based cellular
services for AT&T subscribers until 2030 and Vodafone subscribers until 2034.

By partnering with these telecom heavyweights, ASTS is not only building a commercial network but also
laying the groundwork for a system that could be integrated into national emergency response and defense
communication plans — a key part of any comprehensive ‘Patriot Shield.’

Building the BlueBird Constellation

With the technology proven, ASTS is now focused on deploying its commercial constellation of “BlueBird”
satellites:

* Block 1 Launch: The first five commercial BlueBird satellites were successfully launched on September
12, 2024, via a SpaceX Falcon 9 Rocket from Cape Canaveral. Each BlueBird satellite is much larger and
more powerful than the prototype BlueWalker 3.

* Block 2 Launch: ASTS plans to launch approximately 60 next-generation Block 2 BlueBird satellites
between 2025 and 2026. These satellites will be deployed using Blue Origin’s New Glenn rockets,
SpaceX’s Falcon 9 and the Indian Space Research Organization’s LVM-3 launch vehicle.

* Global Coverage Goal: The 60 satellites from Block 2 will allow ASTS to provide full coverage in the
U.S., however a minimum of 95 satellites will be required for basic global coverage. ASTS ultimately
aims for a constellation of at least 168 and ideally 250 satellites to provide robust global coverage.

Beyond Consumers: The Defense Opportunity

But the Golden Dome opportunities can best be identified from ASTS’s recent entry into the defense
market. Their partnership with Fairwinds Technologies is all about getting this tech into the hands of our
military. And for good reason.

Reliable communication without relying on vulnerable ground gear is a massive win for any military operation.



In February 2024, ASTS secured an initial U.S. government agreement under the Department of Defense
to compete for prototype demonstration projects for national security space needs.

Building on this, in February 2025, ASTS secured a $43 million contract in support of the U.S. Space
Development Agency (SDA) through a prime contractor.

And now the latest buzz around ASTS is that it could potentially be a candidate for government funding to
help develop parts of what some are calling the ‘Great American Patriot Shield,” or “Golden Dome”.

ASTS looks particularly compelling for this initiative after FCC Chair Brendan Carr toured ASTS’s
headquarters in Midland, Texas, with Senator Ted Cruz back in April.

The FCC chair then spoke positively about the company on social media, praising the company for being a
domestic manufacturer of satellite technology that brings jobs to America.

Market Opportunity and Financial Outlook
ASTS is still a young company, and it just recently crossed the threshold to become a commercial-stage
business. However, Wall Street projects that the future will be bright for ASTS.

Estimates show that although ASTS only managed to produce $4.42 million in 2024 — its first year as a
revenue-generating business — its revenues are expected to grow 680X over the next four years.

This rapid ramp-up in revenue may seem extraordinary at first, however, it’s very much achievable
considering the catalysts and the market opportunity ahead of ASTS. In the long run, ASTS could achieve
basic global coverage by 2028.

At that point, ASTS would be operating in a global mobile wireless market that is worth $1.1 trillion annually.
With current estimates, ASTS is projected to earn $7.96 per share on the high end in 2030.

Given the transformative nature of its technology, it’s not unreasonable to imagine that it could trade at 40
times earnings like other cutting-edge tech stocks.

That would mean the stock could be worth over $318 by the end of the decade — up nearly 10X from
where it is today.

ASTS'S REVENUE ESTIMATES
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As potential “Golden Dome” initiatives move from concept to reality, the unique, resilient and globally
accessible communication solutions offered by AST SpaceMobile could be in high demand.

Their ability to connect directly to standard smartphones from space makes them a standout contender for a
critical role in next-generation defense networks.

Action to Take: Buy AST SpaceMobile (Nasdaq: ASTS).

Forging the Al Brain of America’s Shield
Palantir Technologies (NYSE: PLTR), founded and run by Silicon Valley icon and billionaire Alex Karp, is

one of the most brilliant tech companies I've ever seen.

They've already locked up over $2.5 billion in government contracts to help the U.S. build artificial
superintelligence (ASI) systems.

In fact, they have been secretly partnering with the U.S. government for years — helping the CIA, the NSA,
the FBI and the Department of Homeland Security use the most advanced Al on some of their most highly
confidential missions — tracking down terrorists and criminals.

Now, they're all in with the Department of Defense — developing what I would describe as the brains of it
all... ASDs software.

The same Al capabilities that could power the “Golden Dome’s” threat detection systems.

It collects billions upon billions of data points. Then it uses the most advanced Al machine learning, and
computer vision technology to interpret all that data. And it does all this in the blink of an eye.

The software they've created is pure genius — it will be used across the entire military — inching U.S.
forces closer to invincibility.

In fact, the U.S. military has already tested out this company’s Al smart system to identify enemy terrorist
targets in Syria and Iraq. It was amazingly successful.

And the story made a huge splash in the news — one of the first times in history that Al was used on the
battlefield. Which is why this company’s stock soared — doubling this year alone. But this is only the tip of
the iceberg.

This company has over 1,500 patents on this Al technology. Meaning nobody else can touch it.

That’s why I believe President Trump will make this firm the epicenter of his Manhattan Project to perfect
ASI and roll it out everywhere.

There is another reason to bet big on this company... Vice President J.D. Vance. He’s a very close friend and
long-time business associate of Alex Karp, the company’s CEO.

Since its beginning in 2003, Palantir and Karp have always been tech-forward, using data to help solve
tough problems.

That hasn’t changed. And now, the focus is “Al-powered operations, for every decision.”

Palantir aims to make new Al-enabled technology a living and breathing digital platform ecosystem that
strives to make complicated issues of the world more manageable.

Currently, the company operates under two main segments: commercial and government.

Over the past year, Palantir has received huge contracts from the U.S. military to help them get ASI
rolling...

According to its latest fiscal year (FY) report in 2024, Palantir’s commercial and government segments
generated revenue of $2.87 billion.

The commercial segment accounted for 45% of company revenues, totaling over $1.3 billion annually,
while the government segment generated 55% of company revenues, totaling over $1.6 billion per year.



Looking ahead, Palantir’s revenues are projected to reach $3.89 billion in 2025 and $5.02 billion in 2026, a
36% and 75% jump from 2024 levels, respectively.

PALANTIR'S ANNUAL REVENUE
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Within these two segments, Palantir offers four modern-day pioneering products that can all be utilized for
ASI once it trickles down into the economy:

o AIP
e Foundry.

¢ Gotham.

e Apollo.

The Al Platform Behind Every Decision

AIP is built to activate and control Al on private networks.

This platform blends existing software platforms with large language models (LLMs). LLMs are huge deep-
learning models trained to understand human languages.

These models blend deep learning with massive data sets (like articles, books and websites) to generate text
and write a variety of content.

Examples of LLMs include OpenAl’'s GPT-3 and GPT-4, LLaMA from Meta and PaLM2 from Google.

Palantir’s AIP helps tons of industries from factories to the U.S. military build products in a smart, efficient
and impactful way.

For example, factories that rely on automation to function can employ AIP to take their processes to the
next level.

The same technology could be used to automate monitoring and alerting tasks performed by the type of
defense systems that would be used in a “Golden Dome” network.



AIP can define Al-driven automations that perform within specific boundaries.

It can interpret and learn in real time how to execute automations when brand-new data is fed into the
platform or when specific conditions are met — capabilities that could prove essential for real-time missile
threat detection.

AIP also offers what-if scenarios by offering customers a full spectrum of probabilities that could occur if an
action is taken. This gives customers the needed well-rounded foresight to make decisions.

AIP just launched in May 2023. And it’s already used by nearly 300 organizations:
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Digital Operations Hub

Foundry is a platform that makes navigating and understanding complex data easier.

Organizations across multiple industries
use Palantir Foundry to apply Al and machine

learning to real-world problems. Palantir Foundry Customers
Diverse companies like AARP Services,

PG&E, the Cleveland Clinic and Airbus use _MRP rg o

Foundry to optimize their operations. = ol T hd Cleveland Clinic

With Foundry, anyone can source, connect
and transform data into any shape they desire
and then use it to take action.

This platform has the user in mind, no matter
their skill set.

AIRBUS

For example, if a manager in an international

factory notices an excess supply of a particular
material, they can enter that data into the
Foundry platform.

The Foundry digital twin (a virtual model of a physical object) platform will update simultaneously and
immediately alert the sales team in the U.S.

In all, Foundry helps companies employ fully operational digital twins of their entire value chain, which, in
turn, not only saves on costs but can also generate revenue.
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Major financial institutions are big Foundry users. It’s used: “to centralize and accelerate their operations
in compliance with rapidly changing regulatory terrain. With a unified and securely managed view of
their clients, banks are unlocking their ability to collaborate across functions — from client onboarding to

marketing.”

The Data Analysis Powerhouse

Gotham is an Al-ready platform that organizes a TON of data into a single, coherent place. So you could
see it all in a file, spreadsheet, table, email, video, image or document.

With Al, Gotham improves and accelerates decisions for operators at every level and in every domain —
land, sea, air, space and cyber.
Basically, it does all the work for you.

Gotham creates a clear and understandable summary. And it continuously updates so that you always have
the most accurate information you need.

That’s why the Gotham platform is used by U.S. counterterrorism and intelligence agencies, fraud
investigators and cyber analysts. And it has a sterling reputation.

It's completely secure: As users interact with Gotham, their actions are tracked, attributed and logged in real
time.
According to Statista, in 2023, a total of 77 companies were using Gotham.

A real-life example of Palantir Gotham in action is how it helped in the aftermath of Hurricane Florence.
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Number of companies using Palantir Gotham in the U.S. in 2023, by industry
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In 2018, Hurricane Florence blew through North and South Carolina, causing more than $24 billion in
damage.

To help, the international nonprofit disaster response organization Team Rubicon deployed 1,000
volunteers and Palantir Gotham.

Gotham was a success. It pulled data on flood areas, new weather patterns and census information to help
the volunteers reach where people needed them most.

Impressive. And that’s just one of Palantir’s main products.

Delivering Al Anywhere
Apollo is like the glue that keeps all these products accessible.

Apollo delivery software gives customers access to the Gotham and Foundry Al-ready platforms in far-
reaching, often logistically challenging places.

For instance, classified or government entities use Apollo software. It’s built to run as its standalone platform
in government or classified internet clouds.

Whether the user is in the hull of a submarine, the back of a Humvee in extremely remote areas or manning
a drone running surveillance, Apollo software’s versatility has transformed the way Palantir’s software scales.

This same versatility could enable “Golden Dome” operations across land, sea, air and space platforms.

12



Growth and Estimates
Palantir is on a strong growth trajectory. It’s not just its annual revenues mentioned earlier that are projected
to grow at a double-digit rate in the coming years.

Palantir’s earnings are also on a strong growth trajectory, with earnings per share expected to more than

quadruple between 2024 and 2029.

Based on these projections, Palantir is currently trading at a price that is 235 times its 2025 earnings and
186 times its projected 2026 earnings.

This seems high, but that’s assuming Palantir’s growth only reaches these Wall Street estimates.

Based on its current operations and performance, I think Palantir has the opportunity to grow earnings
much faster than these estimates over the next few years.

We are already starting to see this play out. Wall Street has revised Palantir’s estimates upward substantially
quarter after quarter.

PALANTIR'S PROJECTED EPS GROWTH
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That’s because we are entering an AI/ASI-driven supercycle. Supercycles are lengthy periods of economic
expansion.

The IMF predicts that Al will impact 60% of jobs in developed countries, either replacing them or
enhancing productivity.

And Palantir has already secured a key spot in this supercycle.

Palantir’s unique products, such as its AIP, blend existing software platforms with large language models

(LLMs).

These models blend deep learning with massive data sets (like articles, books and websites) to generate a
variety of content.

In this way, Palantir helps organizations build customized Al applications that they can use in-house.

This is the next phase of Al. Companies like Nvidia provided the first phase with chips that power Al data
centers, but the real long-term opportunity is to use this hardware to produce actionable Al products for
national defense.
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Microsoft didn’t make its name by selling computer chips, it did so by transforming that hardware into
usable products in the form of PCs and software.

This is exactly what Palantir is doing in the Al race, and now it’s bringing that same approach to defense
applications.

It has already secured contracts with the U.S. Army to help build out data-harvesting systems and next-
generation targeting systems.

This is exactly the type of Al-driven tech that a “Golden Dome” would need to function.
Action to Take: Buy Palantir Technologies (NYSE: PLTR) at the market.

The Hidden Semiconductor Giant Powering America’s Defense
This is a hidden gem that’s already working directly with Elon Musk’s companies — and positioned to
benefit enormously as the “Golden Dome” transformation unfolds.

While the name might not be familiar to most investors, STMicroelectronics (NYSE: STM) is a global
semiconductor leader with existing relationships with both Tesla and SpaceX.

This isn’t some speculative startup — it’s a well-established European company with the technology,
manufacturing capacity, and partnerships already in place.

Any advanced government system — whether it’s autonomous vehicles, robotics, or satellite
communications — requires a complex network of microcontrollers (MCUs), microprocessors (MPUs), power
management integrated circuits (ICs) and sensors. These are precisely STM’s specialties.

STM’s business breaks down into four reportable segments:
* Analog products MEMS and Sensors (AM&S).

* Power and discrete products (P&D).

¢ Microcontrollers (MCU).

* Digital ICs and RF Products (D&RF).

Analog products, MEMS and Sensors (AM&S) Power and discrete products (P&D)

1 0,
5% .

| Automotive

m Industrial

w Personal electronics
Communications equipment

Microcontroliers (MCU) Digital ICs and RF Products (D&RF) & computer peripherals

49%
1%
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All of these segments mostly serve the automotive or industrial markets so far because that’s where the
cutting-edge tech requires its chips.

This is why Tesla is STM’s second-largest customer, responsible for over 6% of total revenues.

As government agencies modernize their operations, the demand for these advanced semiconductor
solutions will only grow.

Sensors and Detection Systems

The AM&S segment is currently known for its MEMS (microelectromechanical systems) and other sensors.

Simply speaking, MEMS sensors detect things in the real world and convert them to electrical signals. That
means MEMS can measure things like pressure, motion, gas or light.

STM offers sensors such as inertia measurement units, accelerometers, gyroscopes, vibrometers,
inclinometers, barometers, temperature sensors, magnetometers, ambient light sensors, proximity sensors,
image sensors and much more.

Today’s automotive applications use these sensors for things such as airbag deployment, vehicle rollover
detection and fuel injection control.

But they are also used in industrial applications for things such as robotic arms on factory floors.

These same sensors are essential for government applications:

* Autonomous government vehicle fleets.

* Security systems that detect intrusions or threats.

* Environmental monitoring for regulatory compliance.

* Infrastructure sensors for predictive maintenance.

Going back to the earlier examples, gyroscopic sensors can help maintain vehicle stability, pressure sensors

can determine optimal system performance and proximity sensors can enhance security applications.

Government systems such as drones and surveillance vehicles will need to be able to sense and respond to
their environment with the same precision we see in advanced automotive systems today.

But then it needs to be able to convert those environmental readings into signals that digital systems can
understand, and that’s where STM stands ready with an array of MEMS and sensors.

Smart Government Systems

In most modern systems there is a major processor handling most functions, but there are also several
smaller “brains” (microcontrollers) that control specific functions.

Once MEMS and other sensors convert real-world conditions into electrical inputs, microcontrollers
process that data and make instant decisions.

Think about a government fleet vehicle that needs to optimize fuel efficiency. As sensors monitor engine
performance, traffic conditions and route data, microcontrollers make real-time adjustments to maximize
efficiency.

And the microcontroller makes decisions to adjust various systems — engine performance, route
optimization, maintenance scheduling — so everything runs at peak efhiciency.

This ability to sense, process and react instantly — digital reflexes — is what makes microcontrollers
essential. You see it in your car’s safety systems, where a microcontroller can trigger the brakes to prevent a
collision, and it’s the same principle that could power advanced government systems.
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From Space to National Security: STM’S Starlink Connection
STM also provides great utility in advanced satellite technology that could be adapted for “Golden Dome”
applications.

You can see the applications of this tech if you were to rip open Starlink user terminals — the “Dishy
McFlatface” that are bringing high-speed internet to previously unconnected parts of the world.

STMicroelectronics is a key supplier of multiple essential semiconductor components for these user terminals.

One contribution from STM is easily evident if you crack open a Starlink terminal and peel back the pieces

of silver tape.

There are 20 chips on the round Dishy and 16 chips on the square Dishy that carry the ST logo from
STM.

These are digital beamformer integrated circuits on the board.

These are antenna elements that enhance the signal strength in desired directions and reduce interference
from undesired directions by adjusting the phase and amplitude of the signals at each antenna element.

In other words, working in conjunction they can continually shape and focus the radio signal in specific
directions to gain the best connectivity possible.

Teardowns have also revealed that STM provides Starlink with less visible parts, such as DC-DC converters.

These are used to locally supply any component or section of a system with the DC voltage and current
necessary to operate that segment.

There are other STM components that can be found within the terminals as well.

According to an unnamed industry insider, that’s because Starlink outsourced the production of its
terminals to STM.

That means all the components, including the ones created by STM itself, were assembled and configured
by STM.

According to the insider, the cost of a single terminal is $2,400, and STM was contracted to build a million
terminals initially.

That adds up to a history of a potential $2.4 billion deal between the two companies.

And this is not just a simple off-the-shelf component supply. The Starlink terminals are complex pieces of
technology, requiring specialized chips for signal processing, power management, and communication with the
satellite constellation.

Starlink has been awarded significant contracts by the U.S. government, particularly for military and space-
related applications.

These contracts include the Proliferated Low Earth Orbit (PLEO) program with the U.S. Space Force and
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the Defense Department, which has tasked the company with building a Starlink network system specifically
for the military.

Starlink is also being explored for other government uses, such as upgrading air traffic control systems,
enhancing rural broadband and bringing connectivity solutions to theaters of war.

That means STM’s chips are indirectly connected to these government projects as well.

It also means that STM’s technology which has managed to impress Elon Musk, can even one day make its
way directly into government communications systems.

Revenue and Estimates
Currently, Wall Street estimates that STM revenues will only grow 38% between 2025 and 2028.

Earnings on the other hand, are expected to grow over 340% in that same time frame.

STM's Revenue and EPS Growth Estimates
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I think these estimates are too conservative.
You see, the estimates are currently being weighed down by the expectations around EVs.

And since STM has a major exposure to the EV sector, Wall Street’s estimates reflect the current slump in
EVs.

While the rate of EV adoption is slowing, it’s still on a strong growth trajectory.
And despite short-term headwinds, the future is electric and this segment will no doubt recover.

But STM’s potential goes far beyond automotive applications, and we have much more to look forward to
than just recovery.

These estimates don't take into account the potential of government modernization and STM’s existing
relationships with Elon’s companies.

Tesla, which has extensive government contracts and relationships, is already a top 10 STM customer with
an existing multi-year relationship.

Moreover, this seems to be a company that Elon Musk is satisfied with since it also has a relationship with
SpaceX.
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Since two of Musk’s companies already rely on STM for chips, it stands to reason that as government contracts
and modernization efforts expand, Tesla and SpaceX will likely continue to rely on proven STM solutions.

And as government agencies adopt similar advanced technologies, it could act as a demand driver causing
other contractors to choose STM as well.

But STM’s advantages don’t stop there.
The cherry on top that sets STM apart is that they own and operate their own semiconductor wafer fabs.

In a world increasingly concerned about supply chain security and geopolitical risks, this is a massive
advantage.

STM controls its manufacturing process, ensuring a reliable supply of critical components, regardless of

global disruptions.
Finally, thanks to the pessimism around EVs, the stock is trading at just 19 times its 2026 estimated earnings.

That’s a serious discount for a chip stock in general, let alone one that could play a crucial role in the
“Golden Dome” initiative and in government modernization efforts.

When you put these factors together, it’s clear that this is a great stock and it’s the right time to get into it. I
believe that STM can head back to higher multiples it has traded at in the past of at least 30X.

And if we assume that the company hits Wall Street’s high-end earnings estimate of $3.69 per share in 2028,
we are looking at a stock that could nearly quadruple to over $110 per share.

Action To Take: Buy STMicroelectronics (NYSE: STM).

The Launch Provider That Could Lift the “Golden Dome”

Rocket Lab USA Inc (Nasdaq: RKLB) is a dynamic space services company rapidly carving out a
significant niche in the new space economy. It offers a comprehensive suite of solutions including launch
services, spacecraft design, component manufacturing and on-orbit management solutions.

Rocket Lab’s core mission is to make space more accessible by providing frequent, reliable and affordable
launch opportunities. The company has an impressive track record, with over 50 successful launches of its
Electron rocket, deploying hundreds of satellites for a diverse range of customers.

Notably, Rocket Lab has launched 225 satellites into space and its technology is already present on over
1,700 satellites currently in orbit, a testament to its growing influence in the space ecosystem — and exactly
the kind of proven capability that could be essential for deploying “Golden Dome” satellites.

The company’s customer base underscores its credibility and strategic importance, including U.S.
government organizations such as NASA, the U.S. Space Force and DARPA, alongside commercial enterprises
like Canon, BlackSky and Spaceflight.

RKLB'’s Key Business Segments & Growth Drivers
B Launch Services is currently the second-largest revenue driver for the company and was responsible for
bringing in $35.6 million last quarter.

Rocket Lab’s launch services are accomplished by its Electron rocket, a fully carbon composite launch
vehicle with 3D-printed engines.

The Electron is cheaper and faster to build than its competitors, thanks to its 3D printing and automation-
based approaches to manufacturing as well as Rocket Lab’s vertically integrated business.

This makes it so that Rocket Lab is completely involved and in control of all subsystems from design to
manufacture to launch, instead of relying on several different vendors like its competitors.

Electron is the first small launch vehicle to provide frequent and reliable access to space. It has completed
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59 orbital missions and deployed 225 spacecraft. It’s also the second most frequently launched U.S. rocket
following SpaceX rockets.

TEN YEARS OF AMERICAN DEDICATED SMALL LAUNCH Ficefly
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The Electron’s reusable design also allows the company to redeploy the rockets quickly after each successful
launch. It only takes Rocket Lab 15 days of turnaround time between launches, whereas it takes its next closest
competitor 115 days.

This rapid deployment capability could be crucial for “Golden Dome” operations, where quick satellite
replacement or constellation expansion might be needed for national security.

The total addressable market for launch services stands at $20 billion currently and is expected to grow rapidly.

B Space Systems is currently the largest revenue driver for the company, responsible for bringing in $87
million last quarter.

In addition to bringing in 71% of the revenue in the last quarter, this segment also has a $640 million
revenue backlog as of the first quarter of 2025.

Space systems consist of various products such as satellite radios, solar cells for satellites and spacecraft software.

Rocket Lab’s space systems were found in more than 40% of launches globally. Most famously, Rocket Lab’s
tech can be found in the James Webb Space Telescope launched by NASA back in 2021.
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These are exactly the kind of components that could power “Golden Dome” satellites — from
communication systems to power management to guidance software.

The space systems market is expected to have a total addressable market worth $44 billion.

B Space Applications is the most ambitious segment of the business and revolves around more involved
missions and providing services through mega-constellations of satellites.

This is not a segment that is currently generating revenues, but that could soon change with the launch of
the Neutron rocket that the company is currently building.

Like the Electron rocket, the Neutron will be built with carbon composite materials using similar processes.
But unlike its small launch Electron rocket, this will be able to carry much bigger payloads. The Neutron will
be able to carry 13,000 kgs compared to 320 kgs for the electron.

And unlike the Electron, the Neutron won't be limited to low-orbit missions and will be capable of
interplanetary travel.

This will be Rocket Lab’s first rocket that is a direct competitor to SpaceX’s large payload capable Falcon 9
rocket, which is currently being developed for missions as far away as Mars.

Neutron is anticipated to command a launch price around $55 million, a significant step up from Electron’s
approximate $8.5 million, positioning Rocket Lab to compete for a substantial share of the rapidly expanding
medium-lift launch market — including potential “Golden Dome” constellation deployments.

The space applications market is estimated to have a total addressable market worth $320 billion.

In total across the three segments, Rocket Lab is looking at a total addressable market worth over $380
billion, and the company expects this market to grow to $1 trillion by 2030.

Financial Performance

In the last year, Rocket Labs managed to grow its revenues by 78% from 2023.

This high revenue growth period is expected to continue into the foreseeable future, according to Wall Street

estimates.
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These estimates show Rocket Lab’s revenue jumping 31% in 2025 and 54% in 2026 before stabilizing at an
annual growth rate of around 20% to 30% until 2030.

Although Rocket Lab isn't profitable yet, its earnings are expected to run up at a rate similar to its revenues
and are expected to turn positive in the first quarter of 2027.

By 2030, the company is expected to earn $1.42 per share, however, that seems like an underestimate
considering that its backlog continues to balloon quarter after quarter and stands at $1.07 billion already.

Strategic Defense Developments & “Golden Dome” Potential

Rocket Lab has significantly expanded its presence in the defense sector, securing multiple high-value
contracts with the U.S. Department of Defense (DoD) and the U.S. Space Force:

* In January 2024, Rocket Lab was awarded a $515 million contract by the U.S. Space Development
Agency to design, build and operate 18 satellites for the Proliferated Warfighter Space Architecture.
This network aims to enhance secure, low-latency communications and missile tracking capabilities
for the U.S. military. The contract is being executed through Rocket Lab National Security (RLNS), a
subsidiary dedicated to serving defense and intelligence clients.

* Rocket Lab has been selected to compete in the U.S. Space Force’s National Security Space Launch
(NSSL) Phase 3 Lane 1 program, a $5.6 billion initiative aimed at enhancing national security
launch capabilities through 2029. This selection positions Rocket Lab’s upcoming Neutron rocket — a
medium-lift, partially reusable launch vehicle — as a potential asset for future national security
missions.

* In April 2025, the company was selected by Kratos Defense & Security Solutions to launch a full-scale
hypersonic test flight for the DoD under the MACH-TB 2.0 program, a $1.45 billion initiative aimed
at expanding hypersonic testing capabilities. Rocket Lab is actively contributing to hypersonic technology
development through its HASTE (Hypersonic Accelerator Suborbital Test Electron) launch vehicle,
derived from its Electron rocket.

These agreements underscore Rocket Lab’s growing role in national security, particularly in satellite
manufacturing, hypersonic testing and launch services — all capabilities that could be essential for “Golden
Dome” operations.

While Rocket Lab doesn’t have direct operations announced for specific “Golden Dome” initiatives, it’s not
far-fetched to assume they will play a part in it.

The company has been steadily increasing its exposure to the defense market and is starting to be seen as a
worthy alternative to SpaceX, which has enjoyed a virtual monopoly until now.

Rocket Lab’s capability to rapidly and reliably deploy small to medium satellites is critical for any nation
looking to establish or enhance its space-based assets for communication, surveillance or defense.

The “Golden Dome” concept, requiring a constellation of sensors and interceptors, will likely rely on launch
providers like Rocket Lab for efficient deployment and replenishment.

The Final Launch: Investment Opportunity
Rocket Lab offers a unique blend of proven launch capability with its Electron rocket and significant growth
potential through its developing Neutron rocket and expanding Space Systems division.

As space-based defense initiatives become increasingly important — requiring enhanced satellite
surveillance, communications and potentially defense assets — Rocket Lab’s ability to provide responsive and
cost-effective launch solutions becomes increasingly valuable.
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They are a key “picks-and-shovels” provider for the new space age, enabling the very infrastructure that
could be critical for monitoring and operating advanced defense systems like the “Golden Dome”.

For investors looking to position themselves in a company that is foundational to the expansion of space
utilization, including strategic defense initiatives, Rocket Lab is a compelling investment.

Action to Take: Buy Rocket Lab USA Inc (Nasdaq: RKLB) at market.

That’s all for now. If you have any questions about these recommendations, please send them to
StrategicFortunes@BanyanHill.com. We'll try to answer them in your weekly updates.

Regards,

— I //
— [
Ian King

Chief Strategist, Strategic Fortunes
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